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Capital Markets Day

Babylon Holdings Limited (the “Company”, “Babylon” or “our”) will host a Capital Markets Day on May 23rd, 2022 for institutional investors and analysts at Soho
House New York. We will cover a number of topics including an update on our latest product and technologies. The event will be hosted by Babylon’s CEO, Dr. Ali Parsa,
CFO Charlie Steel and other members of the senior executive team. A webcast of the event will be available on the “Events” page of the Investors section of the Company’s

website at https://ir.babylonhealth.com. A replay of the event will be available via webcast for on-demand listening shortly after the completion of the event, at the same web
link, and will remain available for approximately 90 days.

A copy of the presentation slides, which will be discussed at the Capital Markets Day event, is furnished herewith as Exhibit 99.1 to this Report on Form 6-K.
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Agenda

1.30pm  Welcome & Agenda - Charlie Steel, CFO

1.35pm Building Babylon: An Overview - Dr Ali Parsa, Founder & CEO

2.05pm Babylon’s Technology: Our Competitive Advantage - Steve Davis, CTO & Saurabh Johri, PhD, CSO
2.25pm Our Product: An Integrated End to End Experience - Yon Nuta, CPO

2.45pm Break

2.55pm Babylon’s Clinical Model: Transforming Delivery - Darshak Sanghavi, MD, CMO

3.20pm Fireside Chat - Misty Zelk, MD, Babylon Physician & Darshak Sanghavi, MD, CMO

3.40pm Our Financials: How We Create Value - Charlie Steel, CFO

4.00pm Q&A - All

4.20pm Closing Remarks - Dr Ali Parsa, Founder & CEO

4.25pm Reception - All
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Building Babylon: An
Overview

Dr Ali Parsa, Founder & CEO

Hi, Alex

Today's actions




We Are at the Dawn of the Transformation of the
Healthcare Sector

Sick Care Health Care
ol Reactive Proactive
*** Episodic Continuous
E?H Physical Virtual

* One Size Fits All Personalized

Provider-centric Patient-centric
Human Cognition Al Enhanced

Fee for Service

03O

(]

Value Based Care

Transformation of one of the largest sectors of the world economy has the

potential to give birth to some of the most valuable and impactful companies
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The Winners Will be Those That Re-engineer a Superior

“Value Proposition”
Clinical Quality

Accessibilit
Y Rapid standardization:
« Digital first, mobile native « Right expertise
# Delivering healthcare people need, + « Right treatment
through devices they already have « Right renabilitation
Quality
Value = =
Cost
Affordability

o Majority of healthcare costs are human labor

# Monitoring and early intervention — reduce
crises & emergencies

e Automation of clinical tasks - operational
leverage for clinicians . bGDY|0n




Babylon is Creating an Integrated, Digital First, Healthcare
Experience

a
y . —_— Reward, Alert, . .
Personal Health Graph Real-Time Insights Intelligent Health Goals Remote Patient Monitoring Intervene 24/7 Health Assistance
.

3

. L :
& Theragint 0 Al Advisor
" a @

cuooger (B

- = )’ S - -
Ansiaty ]

Chronic Care
Management

Digital-First Complex Personal Care Team for
Care (Including Medicare)

Digital-First
most in need patients

Pharmacy

Hospitalization

Local In-Person Virtual Multi
Support Network Speciality Care

Mate: Some teaturas, or slemants of features may be undsr actve development, have nat been commencalized and we cannot guarantas iffhen the product wil be defvered to members
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Our Model Rationalises the Structure and Cost of Healthcare Delivery

4
o Complex
s et

In-Person

Data Insight Goals Plans Monitor
.s ----- L
gs ¢ : === Ll
¥ — =
Digital Triage Healthcheck Health Assassment Dwglla\ Care Plan Care Monitor
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Babylon’s Business Model Has Three Revenue Drivers

What How Who How Much
Babylon Cloud Services =
Data nsight  Goals  Plans  Monitor PRLDENTIAL
| 2] T ES B e ®  License Our Techrology ~" """ " L= $S

e ~Z TELUS
G amant Far monor

Fee For Service v“'
Bupa i
o Initial FFS arrangements > P hLid

""" provides client entry point BlueCross' $10s
g BlueShicld CENTENE
Babylon 360 g Ynited, vaetna:
a Take Patient Budgets Healtheare  medicare solutions
U =  accasc > Anthem $1000s
6 3 Capture Cost Savings Humana CENTENE
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We Have Proven The Benefits of Our Operating Model in the UK

Qriginal Pager

The Effect of 24/7, Digital-First, NHS Primary Care on Acute
Hospital Spending: Retrospective Observational Analysis

We reduce Emergency Room visits'" by over

: Teisl Patel, MBS Mazim Al-SafTar. MBS, EiSo; Matthew Nobde, MBES

Acute care cost per weighted patient'™ 5 O/O

s s
™ J n ‘ as shown by an independent lpsos Mori study
-
Core Sevco wighing _ dapiodCoe Seies wighing And create acute care cost savings® of up to
Members' likelihood to attend ARE Members' likelihood to call NHS 111
before and after joining Babylon™ before and after joining Babylon®"
e
- o)
0
%
ey as proven in a peer-reviewed study of NHS data
s
1%
e
12 it bekrs 12 mori e [EL —

ces. Londan, LK is
Marth West Lo
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We Are Bringing this Digital First Model to the US

As in the transformation of sectors like retail, a digital model offers the benefits of scalability, accessibility and automation

[ X n anwn v
" n-n L o
Physician Groups “Franchise” Model “Retail” Chain Model Digital First
Mostly bricks and mortar Mostly bricks and mortar Mostly bricks and mortar Mostly Virtual
Single handers/small partnerships Small/medium partnerships Employees/contractors Employed/Contracted
Single Neighborhood Multiple Neighborhoods Multiple Neighborhoods Regional/National
Primarily Episodic Primarily Episodic Episodic/Continuous Primarily Continuous
Manual processes Semi-manual processes Semi-manual processes Leverages Digital Automation
Low Growth/Low Capital Medium Growth/Medium Capital Medium Growth/High Capital High Growth/Medium Capital

_ )erating leverage and ability to provide continuous, proactive care

@ babylon




Demand for Babylon’s Services Suggests Product-Market Fit

Clinical Service Lives VBC Member Growth

= T

4m+

US clinical services
members with access
to Babylon's digital
sulte and its virtual
consultation network

" members in our
first contract to
@ members by
Q1 2022

Revenue Growth

A
|I|I

8x

$29m first year revenue in
US to $228m in 20219
(circa $1 billion
projected for 2022 with
vast majority coming from
us)

Market Growth

W

4x

2 states at US
launch in 2020 to 8
states as at Q1-22.
20 states are in our

pipeline

Quality Scoring

*

and
Ratings®

¥ babylon




Our Technology Platform Enables Us to Rapidly Scale,
Delivering Extraordinary Revenue Growth...

66m Lives $1Bn+0

Covered by 153 US

payors in our target
pipeling®

Revenue Growth(!

($m)
$323
$79
271k VBC i L | —
e 2018A +102% +394% +309% 2022

at Q1-22®

17k VBC Lives (Babylon's
first US VBC contract in 2020)

etes:

e T s e e @) Dabylon




Our Performance is Accelerating as \We Learn from Each Contract

% of High Risk Prospects Signed Up Since Launch

30%

25%

20%

15%

10%

5%

0%

Note: (1) Missour data from Weeks 1 to 13 from launch taken as straight kne verage due to incompiete data. (2) Caloulsted by comparing % of high risk sign ups per weeks since intal outreach.

0

16.7%

S 7

10

—MO

20

30

NY

40

50

GA —MS

60

70

80

29.0%"

90

Compared to New York and Missouri contracts, our weekly
high-risk sign up rates for Georgia have been 4-5x fasterand

Mississippi rates have been 8-10x@ faster

Continuous optimization and tailored outreach approach driving

improvement in penetration rates over time

Onboarding high risk prospects early allows Babylon to quickly
stratify and manage the most expensive populations' health

needs

@ babylon




Improvements in Margins and Performance Across All lines of

Business as Value-Based Care Cohorts Develop

=8-ousehold Penetration Rate Inpatient Admissions / 1000

8835555558555 5888 S8R5 5583 Faasndgd
B2X3F8%28533882488¢8¢% 8883882833338 583¢8382
(@
2021 Adjusted Claims Margin%
B Full Book
Longest Tenured Cohort
14.3%
4.0%
2.1% .

-0.5%

Medicaid Medicare Advantage
Motee: (1) Home Stake Hesth VBC housshold penetration, Ocl
iha housahold has created a profila (hrough app o web registration) to generate a Babyion account. {2) Adusted Caims Margin is 1 less Adusted Clams Expen 0. Adjusted Cl
acjusted 1o axciude ncn-heathplan fevanus ndl provider incentives, add estmated fansuanca recaveries, and adjust for priar perd devecpments through Agd 30, 20
(Ciaims Experwss Ratio, Clams Margin and Adjusted Claims Margin' for addtional dstail.

Oct-20

Nov-20

Dec-20

Jan-21

—&— aAverage Length Of Stay

5§
i
19.6%

May-21
Jun.
Ji

Apr-21

Commercial

120 o March 2022, Baykn defines housahokl penefration as ablainng & sign up from at least cne individual thal Ives in @ housshokd n its covered population, mearing af least one indvical in

Expensa Ratio is Claims Expanse divided by Vahwe-based care Reverue,
2. See appenchx slide 11 *Adusted Claims Expense Ratio Recenciistion and Calcutation of

g ——
SH&EH&EAN
E

19.6%
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Operational Leverage and Increased Scale Underpins the
Route to Profitability

Revenue & Adj. EBITDA Margin (unaudited)" Technology & SG8A costs as a % of revenue

($m) (unaudited)®
$1Bn+
285% -

‘= iR
1= e,

=1 137% o

‘_&ﬁg 12% 116%

o g 92% S

$323 Lt 86% ..,
=] HE
] 135%
892% 32%
575 L3
&
318 [ ] - Q32020 Q4-2020 Q1-2021" Q2-2021 Q32021 Q42021  Q1-2022
2019A 2020A 2021A 2022E? B Technology costs SG&A costs

Operational leverage and scalability of digital platform underpins route to profitability.
and 125ppt technology margin improvement since Q3-20

conciliation and Caleulation of Adjusted EBITDA Mangin' for anditional detal. (2) 2022 full yaar uartar 3022 camings reiaase, fied with the
y repaorted gu or projection Capital Markets D a0 N epenses, Tachnology
babylon

2021 (4) $28.4m o

projected revenun as of May 12, 2023,
n. i cost s P

pendx slid tiled ‘Adjustad EBITDA R
K on May 12, 202 oA reafrmmin
e besn cale

g the one-off &




Babylon’s Business Model Has Structural Advantages

a Highly scalable Dlgltl_zatlon of Manual Processes and '.J
Physical Pathways A
—
- Scalability with minimal capital outlay - Highly automated back office processes
- Accelerated speed to market - Standardised digital pathways
- Flexible market distribution - Patient self-service
2 states at US launch to 8 states across the US as of 65+ RPA and clinical workflows operate in our back office
Q1-22 with 20 states in our pipeline %)

- Targeting those at risk with data-centric Al risk . .
- Operational leverage and scale delivers

m Al driven leﬁﬁg Platform operating leverage 1 I I I
o

prediction n
- Codification of care enabling real-time R iy

influence and modelling - BCS provides licence revenue with minimal up
- Delivering real-time insights and actions front and operational costs

at point of care
80% recall, on average, achieved by our Al compared to 83.9% Fixed costs as a percentage of revenue has declined by 24% since Q1-21%?

recall by doctors taking the same test!”

Mates: {1) A comparison o artificial intelligence and doclors far the purpcses of Triage and Diagnosis’, 2020, (2) Calculated based on the decrease in clinical clinical care delivery expense margn between Q1-21 and 01-22, Clinical Gare Delivery

Expense Marge is Cinical Care Deiwery Expense civided by the sum of Value Based Care Revenue and Glinical Services Revenue. ' ba bylon




Scale is the Key to Profitability

llustrative examples of breakeven economics at scale "

Blended BCS & B360 Revenue ($m)

Blended Gross Margin -~ 1,000 2,000 3,000 4,000 5,000

10.0% (200) (150) (100) (50) 0]
12.5% (175) (100) (25) 50 125
15.0% (150) (50) 50 150 250
17.5% (129) 0 125 250 375
20.0% (100) 50 200 350 500
Gradually increasing 300 350 400 450 500

operating costs

Denotes illustrative breakeven or profitabiity

With the leverage in our model, we can keep growth in

operating costs modest as we scale

A combination of $3-4bn of VBC revenue at 7.5-10%
average gross margin, and $150-200m of licensing revenue

at ~90% margin could allow us tc breakeven

inus iILSIlIve operatng costs for

e O babylon




We are Trading at a Significant Discount to Peers

K ! : " o
W babylon Oteapoc ) amwell 0 STREET A Accolade”  #kegilon health . one medical & signifyhealth
19.2%
LR
,T\ 44.4% 2w -
~5.5%
Median Pe
/ Fovanue Groarh 2.4 o s Median: 218%
2021A-2023E R P e L iiointete bt EC btk Rl (et ettt SR Rl et R
Revenue CAGR E
30
~82% 21x 20
Discount to Median Peer 1.5 Median: 1.5x
Multiple 1.2
Bv/oo2e T A
Revenue 0.3x b e |
Babylon Discount 190.0%) B0.7%) 81.7%) 83.3%) 9.6%) 90.29%)
to Peers
0.14
EV / 2023E ki
/ Discount to
Revenue / Median Poer Median: 0.05
Growth® oocz 1 ____________________________________________________________________________________________
Babyln Discount (97.9%) 194.5%) (92.9%) (96.4%) 194.0%) 87.9%) 198.2%)

to Peers.

Digital and Telehsalth Digitaly Enabled Prev

@ babylon
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Babylon’s Technology:

Our Competitive
Advantage

Steve Davis, Chief Technology Officer &
Saurabh Johri, PhD, Chief Science Officer

Hi, Alex

Today's actions




As a Human Our Lives Have Already Been Influenced by
Other Technology Companies

Industry leaders have influenced how At the foundation of these companies are Purpose-built
we Shop, Travel, Stream, and Drive Platforms deeply coupled with Data & Al

a Q werrLix T

expedia group
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Babylon Took a Similar Approach Following Industry Leaders

.\ a
hd =
) g B j
\_:/ N
The Technology Data Enabled Al Powered Member Focused
Purpose-built Real-time Actionable Digital-First
Platform Unified Health Graph Intelligence Approach

e e o e e o e ey e ey T @ babylon




Health Graph | The foundation of our innovation

O — e S W babylon




Health Graph | How we collect the data

Babylon Application

Cl10o

Capabilities

Realtime
Event Fabric

Analytics

dFHIR Events
(Common Models)

=

A ]
i =
ot =
B 5

> 8 ®
- =
3 b y 5
i o

2 ¥
2 =,
T, =

R @ Data warehouse «f— Bl Tools 4 Dashboards

Generic Adapters e— o !
- 1
0 & &y - ) s ]
i _ : Member / Clinical Experiences
) Prescriptions I
§ 5 B ©opuiation Health M
= 2 ST ' opulation Healt lanagement
EMRs/HIE* T & Functions Platform TR !
o B o i
#athenahealth F] _g ‘ & A —+— £ Cached Datastore - Federated API
REDOX" =g i 1 !
care - 4 I
I ]
' ]
Other ! é pottery Al |
external systems* e— i i
|
@ higi l“ ’z'

vALIDIC

e e o e e o e ey e ey T @ babylon




Health Graph | Real-time data fabric

ry e "first_name": "Donna",

*last_name*: *Wilson®,
*187.80 1bs",
64,00 in*

"conditions": [
188.5 "Type 2 diabetes®

“medications": [
“metformin®
1,
“last_claim_date®: "2022-81-83 12:26:39",
"last_claim_amount®: "13,456 USD'
“last_admission_date": *2021-11-27 @1:246:39",
"last_admission_location": "UT Southwestern M w
edical Center*
*at_risk_conditions®: [
"hypertension®,
“chronic kidney disease®
1
}
]

Weight Apps

puareenee 1 when the product w sivered 1o manbsrs .bqb\/'on




Al Platform | Rapid iteration of Al models to predict and prevent

200/
CO0®e
7000
OO0/
OO/rsvs
2070
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Al Platform | Rapid iteration of Al models to predict and prevent

# python3

Python 3.7.12 | packaged by conda-forge | (default, Oct 26 2021, 06:08:53)
[GCC 9.4.0] on linux

Type "help", "copyright”, "credits" or "license" for more information.

>>> import torch as th

>>> from DPU import *

>>> health_graph = load_health_graph("hypertension”, "icd_10", gh_risk")
Warm loading

Loading saved data...

Done!

Processing data.

100 | [ | /1 [00:15<00:00, 15.89s/it]

This temporal thin dataset provides features of type:

icd_10_codes
metadata
times

And provides the following tasks:
Hypertension (3)

Done!

>>> load_DPU_transformer(health_graph)
DPU_transformer loaded

>>> train_downf]

Jote: Some festures o slements of esfures may b Lnder acive civeiapment, have not been commercialzed and we carnat gusrantes i/ when the Froduct wil ba ciiversd to mambers N’bcbﬂon




Health 1Q | Growing library of disease and risk prediction models
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Health 1Q | Growing library of disease and risk prediction models

HealthlQ €2

2 ight lead to breaking
2 . - . oy fo please refer to
12 month hospital admission risk prediction 4 https://s ’ /ste Les.
/health 1 SeondasL5b/pythe
unpickle estime
ing version

/predict

o please refer to

able/modules/model_persistence. ht

Sentry is not ¢ gured

environment
ion from
HTTPValidationError >

elector

2 2 Waiting
startup comp
PredictBody > FO] Applicatic
TRL+C to
//9.9.0,0:8080
ValidationError >

"GET /docs HTTP/1.1
“"GET /openapi.json HTTP/1.1"
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Health 1Q | Growing library of disease and risk prediction models
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Advisor | Health |Q predictions driving better health outcomes

T
il Babylon Risk Predictions \

{i.e. 12-month
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Support
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Advisor | NLP Capabilities
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Qur Product: An

Integrated End to End
Experience

Yon Nuta, Chief Product Officer




Babylon Prototype

Creating your
personal Health

Congratulations

Your acccount has been activated.

hiote: Same teatires. or kments of fastlres May be UNdar AC1ve vSOpMEnt, haue not DESN ComMercialzed AN we Cannol gusrantes ./ When the Froduct wi be dsvered 1o members
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Babylon’s Clinical Model:
Transforming Delivery

Darshak Sanghavi, MD, Chief Medical Officer

Hi, Alex

Today's actions




We Are Reengineering the Healthcare Continuum

Complex |
Care | £

In-Person

Insight Goals Plans Monitor

Fae

abylon's Health Loop = A Z'.__ =
Digtal Tiage Healthcheck Health Assessment  Digital Care Plan  Care Moniter
O oo
. ¥ babylon




Becoming A Single Gateway for Our Members’ Health Needs

24/7 Health Assistance

4

— 0
Physictherapist @

o (B

N Most Appropriate Proactive Health Remote Patient
Intelligent Health Goals Care Plan Monitoring Monitoring L

Personal Health Graph
o

Frperr———

High biood pressure.

Asthma 3
- “«
Ansiety i

Virtual Multi

. Digital-First Complex Chronic Care Personal Care Team for Hospitalization
Al Advisor N o = 5 a
Care (Including Medicare) Management most in need patients  Digital-First Pharmacy Support Local In-Perzon Network Speciality Care
S P ¥ babylon

Note: Same features o slerents of featuras may be under acti




Babylon’s Care Team Is Assembled Based On Member Needs

A wraparound virtual care team provides a 24/7 seamless member
experience, across chat, email and audio/video calls, tailored
to the members’ needs.

Health advisors and coordinators

Member support managers

Primary care physicians

Registered nurses

Psychiatrists and Behavioral Health specialists
Clinical pharmacist

Health coaches

And others

Specialist

W

P:'".“’."' care Mental health
physician oy

Hiustrative . babylon

38 .
? Note: Soma fealures or alements of faatures may be under active development. have not besn commercialized and we cannot guarantee i / when the product will be delivered to members.




Real-life Member Case Study

Health Assessment Treatment Longitudinal Care
‘%

Jan 2021: Initial digital assessment Digital Primary Care Monitor/Data/Plan

Amy(1) s Chronic back pain e Thyroid issue treated with Rx * Continued therapy to monitor and
e Chronic gynecqlog\cal pain caused by Care Team Virtual Care reduce anxiety, regular monitoring

Rural Midwest previous childbirth } for GAD-7, PHQ-9
member, in late 20s Jan 2021: Virtual PCP/Insight O IR, EEREr iz ([ 2] Sll=ted pregnatioylafiziariie)
' * o \Virtual dietician visit with nutrition plan addressed

* History of PCOS, food sensitivities, * Virtual specialist gyn visit e Treatment of abnormal pap smear

abnormal labs including thyroid
abnormalities hadn't been tx'd

e Anxiety and depression from Enabled Through Proactive Care Team Support
childhood trauma Oerriy

Proactive outreach to discuss and

) attend appointments

schedule after Jar pointments

Support managing bills from previous medical

s @ babylon

Nates: (1) Member name
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Clinical Playbook

Telehealth Clinical A Population Health
Programs (Provider-driven) Management (CareTeam-driven)
24/7 Primary Care 4  Chronic Condition Management
Longitudinal, prevention Risk-based management of
and disease management 11 chronic diseases
4
e Integrated Behavioral Health 5 Episode Management
Focus on collaboration Transitions of Care, NICU,
with other providers elective surgical
e Babylon Specialty Offerings g 24/7 Health Assistance
Timely access to a virtual Personal care team for high
specialty consult risk members

@ babylon




Formula for Achieving B360 Margin in the U.S.

Adjustment
Factor for
Member
Engagement

Claims Savings

Programs

24/7 Primary Care
+
Integrated Behavioral Health

+

Babylon Specialty Offerings
(eConsults, network navigation)

-+
Chronic Condition Management
+
Episode Management (TCM, NICU)
o+

24/7 Health Assistance

wigh Risk, Personal Care Teany

Revenue

Generation

Quality care
gap closure

Risk

\ documentation

Optimize

CoCD

de b
4%p

National Network
& Skills Mix

& Maximizing

\ Use of Data

@ babylon




Our Care Management Initiatives Address the Top
Conditions in Our Population

Spend by CMS Chronic Condition Warehouse defined chronic conditions!"

$12 Masked claims are
mostly SUDs and STDs
$10

Key

B Currently addressed
@ On roadmap®

@ Not addressed

s8.41
§7.61
6 712 $6.75
84 $4.97 $4.96
52
s0
Childbirth Masked Anxiety Hypertension Depression Obesity Tobacco Use Anemia Diabetes. Asthma CKD
% spend® 8% 7% 7% 6% 6% 5% 5% 5% 5% 3% 3%
% members® 3% 5% 10% 5% 7% 7% 4% 3% 2% 6% 2%

W babylon




Our Clinical Initiatives Target 5 Key Focus Areas Which Have
High Spending Impact

Our Q2 initiatives focus on matemnity and behavioural health, which are key areas of spend across all populations.

* Spend is concentrated around childbirth in non-expansion

Maternity states, rather than pre- or postnatal care
Behavioural * Anxiety and depression are top spend drivers for children
health and adults (18-44-years-old) across all populations

. * Concentrated in >45-year-olds
Chl‘OljllC * [Focus on building solutions for hypertension, diabetes
conditions

and chronic kidney disease

Maodifiable lifestyle factors (e.g. smoking, obesity) are high-spend
Lifestyle categories in the adult population and will lead to more costly chronic
conditions downstream

Masked * Masked claims cannot be viewed due to privacy concerns
. * As a category it is significant, but the fragmentation

claims of conditions is unknown

Spending impact: High Med

b @ DAbYlON

h population, whers 0 identifie the hig ical judgement to determine the




Deep Dive:
Chronic Condition Management

Lifetime support of chronic conditions to improve
longevity and inhibit unnecessary progression of disease

Chronic condition management supported by monitoring,
proactive analytics, and patient education, cutreach, and
intervention

e |dentification and stratification of chronic risk members
(delivered via Babylon Health Graph)

e  (Qutreach strategy customized to targeted members in
consultation with our partners delivered through the
Babylon platform of solutions

e |ongitudinal engagement with patients through areas
such as: biometric monitoring, medication management /
adherence, gaps in care closure, patient education, alerts
and escalations




Diabetes

Mental Health

Substance Use
Disorder

Musculoskeletal
Health!"

Sexual Health!"

Sleep!!

Heart Health(")

Kidney Health"

Lung Health!"

Cancerl"

Fitness!"

Type 2 Diabetes

Depression, Anxiety

Alcohel and Opioid
Use Disorder

Lower Back Pain

Contraception;
Maternity

Chronic Insomnia
ASCVD risk
CKD

Asthma

Colon Cancer
Screening

Obesity

Chronic Condition Management and Intelligent Intervention

Twice daily reminder for glucose testing, automated test strips refills, automated insulin/diabetic drug refills,
patient visibility into out of range glucose results

Care journey engagement assisted by digital and clinical resources w/ escalation and alerts; app-based
care journeys; Collaborative Care Madel

Enroliment in BH programs, daily monitoring, alerts

Care plan engagement via patient facing app for management
of symptoms and exercises

Automated flow for contraception prescription and refills
/ notifications for home delivery; postnatal care journey

Home based sleep apnea test and sleep schedule recording + sleep coaches end education
Home-based BP monitoring device, home based lab testing, risk management
Home-based urine microalbumin test, medication review, alerting for CKD Stage 3 or higher

Asthma control test survey, daily symptom check, daily peak flow measurement (connected device)

Home-based colon cancer testing, digital tools for Q&A, one-touch referral for in-person or virtual visits

Weight tracking (cellular scale), exercise tracking, alerting

MNates: {1) Concitions heve not bean commercialized and we cannol guarantes it/ when these wil ba deliverad o mambers. The current aim is lo deliver them by tha end of G4 2022,

¥ babylon




Chronic Condition Management | Guiding Members Through
Our DayToDay App

) - a v w v

Hessages o

Learn | € Daily Health Check

To guide patient to do Goal oriented High touch, end to end Consumer friendly, Monitor and prevent Better risk management for clinicians.
everything they have to monitoring to motivate presence and support tailored and holistic issues before they Identifying high risk patients due to
do today patients around their provided by care team  content to support patients  become a serious increased visibility & reduced cancellations
care and prevent issues and caregivers with advice, problem due to patient being unprepared

nformation and clear
checklist of actions

@ babylon

Hote: The DayTaDay app operales via s separs

eparately from the B with the Babylon app i due cowse

on app. The DayToDay app will be infegral




babylon

Today 10.00 AM

¥4 Dr. Abby Lyn

2 Muscles and joints

Fireside Chat

Misty Zelk, MD, Babylon Physician &
Darshak Sanghavi, MD, CMO

Hi, Alex

Today's actions




babylon

Qur Financials: How
We Create Value

Charlie Steel, Chief Financial Officer

Hi, Alex

Today's actions




Babylon’s Business Model Has Three Revenue Drivers

What How Who How Much
Babylon Cloud Services =
Data nsight  Goals  Plans  Monitor PRLDENTIAL
| 2] T ES B e ®  License Our Techrology ~" """ " L= $S

e ~Z TELUS
G amant Far monor

Fee For Service v“'
Bupa i
o Initial FFS arrangements > P hLid

""" provides client entry point BlueCross' $10s
g BlueShicld CENTENE
Babylon 360 g Ynited, vaetna:
a Take Patient Budgets Healtheare  medicare solutions
U =  accasc > Anthem $1000s
6 3 Capture Cost Savings Humana CENTENE

@ babylon




Our Technology Platform Enables Us to Rapidly Scale,
Delivering Extraordinary Revenue Growth...

$1Bn+®

Revenue Growth("

($m)

$323

$79
$8 $16 -

2018A +102% +394% +300% 2022

Notes: {1) Audited financials through December 31, 2021. (2) Galeu
K on May 12, 2022. Babyion is not reaffiming s previously repor

evenue guidance, () 2022 full year projecte
tions at this Capdal Markats Day presentation

¥ babylon




...with Human Resources Being the Main Driver of Healthcare Costs,
Digital Only Interactions Drive Down Our Cost of Care Delivery...

Cumulative user interactions (from 2019 to date)!!

20.0
17.7
16.5
15.4
15.0 b
122

il Over the last 3 years, digital-

10.0 9.1 only interactions have been
7.5 of all interactions with
58 Babylon across all our

4.8

5.0 4.0 geographies
3.4
: H I I H ) ]
moBaH B |

Q119 Q219 Q3-19 Q419 Q1-20 Q2-20 Q3-20 Q4-20 Q1-21 Q2-2 Q3-21  Q4-21

B Total Appomtl"we“is‘:‘ Digital Only Interactions

i e et b P P s i W babylon




...and Utilisation Rates in the U.S. are Increasing to Reach
the Steady State Levels Seen in our Mature Markets...

Clinician Utilisation By Geography (%)™

—UK us Rwanda
100% . QOver 90% clinician utilisations rates

" in our most mature markets
/\——\ __/M—\/-—— 90.7%

80%
. has ramped up to
almost as our appointment

volume increases to fill our existing

clinician capacity

40%
And we expect to continue to drive
20% improvements through cross-state
licensing and economies of scale
0%

Jan-20 Apr-20 Jul-20 Oct-20 Jan-21 Apr-21 Jul-21 Oct-21 Jan-22  Apr-22

@ babylon

Molis: (1) Glinician uliisation & the % of our clinician capacity which is filed by cur appomiment volume,




...and Clinical Care Delivery Expense Margin is Reducing as
Our Care Model Scales

Clinical Care Delivery Expense Margin (1)
v Over two-thirds reduction in Clinical
Care Delivery Expense ratio year

aver year

We expect our Clinical Care Delivery
Expense ratio to continue to decline
despite using engagement to drive

down claims cost

The decrease is driven by increased

efficiency and improved utilisation as

we scale up new contracts

Q1-2021 Q1-2022

Mates: (1) Glinical Gare Delivery [ Cainical Gare DeSvery Expense dvided by the sum of Value Based Gare R i A

¥ babylon




With Mature Cohorts We Are Beginning To See The Impact Of
Up-Front Engagement, Efficiency and Scale

—&—Household Penetration Rate'”

Inpatient Admissions / 1000

—&— Average Length Of Stay

$§553355855555888 8£883 §555559§8 53555555885 88%
SE8F2R2§53 7858882 5288 37885888 ¢ 5828337858882
@
2021 Adjusted Claims Margin%
B Fyll Book — ;
Longest Tenured Cohort 88% kb
14.3%
4.0%
21% "
-0.5%
Medicaid Medicare Advantage Commercial
Notee: (1) Home Stake Hesth WEC housshold penetration, Oc 0 1o Marc

2022. Bistykon defines housshokd penelralion as ablainig & sign up from at keaet one individusl thal Ives in & housshold n its o
the housshoid has created & profle [hough app or web reg } to generate a Babyon account. {2) Adusted Ciaims Margi is 1 ks Adusted Clarms Expense

acjusted to exCUte NCN-PeaTNRIAN rewenue end provider Incentves, acd estmated rensuranca recoveries, and adiust for prior pencd devercpments tncugh A 40,
Giaims Expansa Fatio, Ciaims Margn and Adiusted Claims Margin' for adkdtional detail

red popudation, mearing at least one indvial in

io. Adjsted (pense Ratio is Claims Expanse cvidad by Vakue-based care Fevanue, . babylon
122. Ses sppencix sikle thied *Adijsted Clairs Expense Rato Reconclistion and Calcuation of Y




Operational Leverage and Increased Scale Underpins the

Route to Profitability...

Technology & SG&A costs as a % of revenue (unaudned}m
285% .,

137% S

112% 116% it e .
92% 86% *.
¥ -

135%

92% 32%

S
(%0

Q3-2020 Q4-2020 Q1-2021" Q2-2021 Q3-2021 Q4-2021 Q1-2022
B Technology costs SG&A costs

arch & development ex
1 connection with a

Notes: (1) Technolegy
of one-off upkront reve ent in @1

ication expenses. Technology costs and SG&A costs as parcentages of revenus have besn calcuiated excluding the one-off $28.4m revenue from Q1 2021, (2) 528.4m
21 2021

Operational leverage and
scalability of digital platform
underpins route to profitability

and 125ppt
technology margin improvement
since Q3 2020

¥ babylon




...and Delivers Steady Margin Improvement

Revenue & Adj. EBITDA Margin (unaudited)"
m)

$1Bn+i2

$79

$323
— — R

2019A 2020A 2021A 2022E®

Hotess: (1) Sae ac. et Aafhstod EBITI Fecanciialion sl
7 SECon Form 6K o 2, 2022, Babyion (s ot refiring 15 pressously repertes] ouidence or prosections at This Gapital Markets Day presentation

sion of Adjusted ERITOA Marin® for ackitional et {2) 2022 full yesr projocted revenue as of May 12, 2022, as reported n

921 ppt

margin improvement in

Betwylony's frst quarier 2022 sarnings refease, fled wi

3 years

¥ babylon




Scale is the Key to Profitability

llustrative examples of breakeven economics at scale ")

Blended BCS & B360 Revenue ($m)

Blended Gross Margin 1,000 2,000 3,000 4,000 5,000
10.0% (200) (150) (100) (50) 0]

12.5% (175) (100) (25) 50 125

15.0% (150) (50) 50 150 250

17.5% (129) 0 125 250 375

20.0% (100) 50 200 350 500

Gradually increasing 300 350 400 450 500

operating costs

Denotes illustrative breakeven or profitabiity

155 MATIN &6 reste

2 ODEFEING

With the leverage in our model, we can keep growth in

operating costs modest as we scale

A combination of $3-4bn of VBC revenue at 7.5-10%
average gross margin, and $150-200m of licensing revenue

at ~90% margin could allow us tc breakeven

v ot s P s o Soncid Gross Mo, s st cpnetn ot b s commmemana e ot Q) DCIDY1ON




2022 Full-Year Guidance!"

Revenue Guidance

Full year revenue guidance of $1.0bn

Long Term Profitability Guidance

Adjusted EBITDA and cash flow
breakeven no later than 2025

Adjusted EBITDA Guidance
Adjusted EBITDA guidance to be a

maximum loss of $(295)m at $1.0bn
revenue

Funding Guidance

Sufficient cash to fund 2022, and

continuing to pursue funding options for
the long term®

oo naconnea: O DADYION
Condensec! Consoldated Financal







Thank you!




Risk Factors Summary

- Wi have a history of inourring losses, may not be able o achieve or the future and may capital to support business growth, Adddicnal financing may net be available on favorable terms or at all.

. ur historical operafing resuts and dependency on further capital raising indcate substantial doubt exists relate 1o our abisty 1o cantinue as & going concerm.

- Hwe faillo effectively manage ou growth, we may be our aclequately add , maintain our grow al the rales we historically have achieved or al all

- Ve may face intense competition, which could imit our ability to maintain or expand market shars within our indlusry.

L Our existing cUSIOMErS May O CONNINLE or rEnew thess CONFACIS Wilh S, oF May renew at lower fee ievels of decing 10 icenss adational AppICalions AN SArvICes from us, and Signiicant reductions in members, per memDer per . pricing o der thess contracts
couid occur due to factors outside our control,

. Weae our i with physici ities and i our with our providders or our customers were disnpted.

. Failure to maintain and expand a network of qualltied providers could adversely affeet our future growth and profitability.

- We may be unable 1o increase engagement of the indihidual members that interact with our plalform, and even if in i if ar wabl 1o rualize the member healthcare cost savings that wa expect, our future profitability could be adversely affected.

- Asignificant porfion of our alimited number and the loss of a Gould advarsely affect our business.

. The recognition of & portion of our revenue is subject to resizing healthcare and schieving o and may nat be of revenue for future perices.

L Our claims b

estimates for medical cosls and expensss are UNCertan and may Nt be adequate, and adustments o our eslimates may unfavarably Impact cur financial condition. If our estimates of the amount and timing of revenue recognized Under our kcensing agreements and
"

value-based inaccurate, our ravenus recognition could be impactsd.
. Our physician partners' failure to apcurately, timely and sufficientty document their sevices could result in nonpayment for servias rendered or alegations of fraud. Our records issinns to & heaith plan may inaccurate or infoemation sdjustment
scores of membars,

- Reimbursament rates paid by third-party payees or federal, state or forsign heaithcare programs may be redused, and third-party payers or govemment payers may restrain our ability to btain or provide services ta our members.
. Reguistory proposais dirscted st containing or lowering the cost of healthcare, including the AGO REAGH model, and our partieipation in such proposed mosets, could impact cur business and results of operations.

- The market for telemedicing i immiaturs and volalife and our cigita-irst approach i relatively new and ungroven

- We may not be abla to develop and reiease new solutions and services, or suscesshul new foatures to our and services. Our propristary solulions may not properly operate or interoperate with our customars’ existing and futuro
Infrastructures.

- Our relalively imite) aperating history makes il Gifficut o evaluate our cument business and fulure prosocts,
- Ifwe are unable to hire and retain takent to operats cur business, we may not be able 1o grow effsctively.

. Our growtn depends in part on the success of our relationships with third parties.

- Ourquartery resulls may fluctuate significanty, adversely impacting the value of our Glass A ordinary shares.

. Pisks associated with our intemational oparations, aconomic uncertainty, o downtums.

¥ babylon




Risk Factors Summary (Continued

Failura to adequately expand our direct sales force will impeda our growth.

We may invest In er acquire ether business and we may have difficuty integraling any such acquisitions successfuly. We may aise enler into collaboratizns and sirategic alliances with third parties that may not result in or
significant future revenues.

“Dur use of open-source saftware could adversely affect our abiliy to offer our solutions and subject us to possible itigation.

Catastrophic events and man-made probleme, and a pandemic, spidemic, or cutbreak of an Infectious disease, Including the COVID-19 pandemic, could sdversely affect our business.

D sales and and expefise and 0ngoiNg support, the failure of which may adversely affect our customes relationships.

Failure to obtain or maintain i L or ions allowing our i risk- sharing ith i subject us fo fties and adversely impact our operations.

Foreign cumency exzhangs rate fluctustions and restrctions could agverssly affect ou business.
We operate in 2 heavily reguialed indusiry, and we are subject 1o evolving laws and govemment reguiations

“The changes in tax laws in different geographic juriscictions coukd matesially impact our business, Wa may be treated as a dual resident company for United Kingdom tax purposes, The applicability of taxx laws on our business s uncertain and adverss tax laws coud be appied to us of our
customers,

W may be unabie lo sullclently protect our intellectual propery, and our abisty 1o successlly aur fechnology may We may be subject ta intellectusl i s olher liligation o regulatory investigations.
“Gartain o our software products could became subject 1o LS, Food and Drug 0 ovorsight, our products to medical device regulations.

Dyberattacks, sscurity breaches and other incidents, and other disruptions inthe senaitive information and adverssly affect cur business and reputation. Our failure to comply Laws or the

ol could result in significant labilty or reputational harm. Any distpton of Senvice 31 our thirt-party 0ata and call centers. or Amazon Web Senioes, of of third party services, ability Expose Us 10 Itigation and negatively mpact

‘our relatianships with customers and mambers.

The trading price of our Glass A ordinary shares is volatie, and the value of our Class A ordinary shares may decline. An active trading markst for may not develop or The dusl of ry limits ability 1o Influence important
fransactions and has an unpredictabe impact on the trading market for our Class. A oramary shares.

“Dur status as an “emerging © and a | may make our less attractive and affords less pratection to our shareholdars, We expect ko |ose our foreign private issuer status for 2022, As a "controled company,” we qualify for exemplions from
€8nain COrpOrale QoVEMANce requUIreMEnts.
uanGe of A ordina will lute a othe Future resales of our ordinary shares couki price of our Class A ordina o drop significantly, even if our business is doing wall,

We do not currently intend to pay dividends an cur Ciass A ordinary shares. Some of our management t2am has limited experience mansging a public company. and our management is required to devol substantial time to public company compliance.

i our remediation of our identfiedl material weaknesses is not effective, or if we fai 1o develop an effective intemal ou atility nd comply with o

AULS. hioicders that own 10% or more of our equity inferests may be subject fo adverse U.S, federal income tax eonsequences. Our U.S, holders miy sulfer adverse tax consequences if we ane ciassified as a “passive forsign investment company.” The Internal Revenue Service may not agree
that we are a non-L1S. corporation for L1.S. faderal incoma tax purposss.

holder rights and ibili by Jersey liw, which differs materially from U.S, eompanies’ shareholders rights and responsibiities, It may ke difficull 1o enforee & .S, judgment er to assert LS. securilies law claims oulside of the United States,

“The other matters descrited in the “Risk Factors” sation of our Annual Report an Foan 20-F, filed wilh the SEC on March 30, 2022, and our other SEC filings,

@ babylon




Appendix




Adjusted EBITDA Reconciliation and Calculation of Adjusted .
EBITDA Margin

FY2019 FY2020 FY2021
IFRS Loss for the Period (140,287) (188,030 (374,511)
Adjustments to calculate EBITDA:
Depreciation and amortization 2,496 14,487 35,004
Finance costs and income 101 3,920 13,985
Tax provision/(benefit) (5,559) 4,639 (1.474)
EBITDA (143,249) (164,984 (327,016}
Adjustments to calculate Adjusted EBITDA:
Recapitalization transaction expense 148,722

Share-based compensation 7,966 9,557

46,307
Change in fair value of warrant liabilities - - (27.,811)
Gain on remeasurement of equity interest - - (10,495}
Gain on sale of subsidiary - - (3.917)
Impairment expense - 6,436 941
Exchange (gain) / loss (17,075) 2,836 868)
Adjusted EBITDA (152,358) (146,155) (174,137)
Calculation of Adjusted EBITDA margin
Adjusted EBITDA [152,358) (146,155) (174,137
IFRS Revenue 16,034 79,272 322,921
Adjusted EBITDA margin (%) (950.2)% (184.4)% (53.9)%

Mote: See *Htem 5. Operating and Financial Review and Prospects--A. Operating Resuits--Key Business and Financial Metrics--EBITDA and Adjusted EBITDA” in our Form 20-F filed with the SEC on March 30, 20:
2022 Adjusted EBITDA or 2022 Adjusted EBITDA margin to their respectva most dweatly comparable IFRS measures as we are not able to foracast IFRS loss on a forward-looking basis without unreasonable eff
in pradicting certain Aerms that affect IFRS

We are not able to reconcie projected

due to the high variability and difficulty b b I
s o e abylon

would ot be considered a substitute for

hare-based compensalion, foreign exchange gans or losses and gains and losses on sals
o above includes non-IFRS measures. Non-IFRS fina res wriamental to

abie and may be significant. The t




Adjusted Claims Expense Ratio Reconciliation and Calculation of
Claims Expense Ratio, Claims Margin and Adjusted Claims Margin

believe that Adjusted Claims Expense Ratio and Adjusted Clain argin are useful metrics for inv to understand and evaluate our operating ults and ongoing profitability becaus
tors to evaluate our Claims Expense as a percentage of our Value-based care revenue. We believe that these metrics provide useful measures for period-to-period comparisons of our business.
Babylon's management team uses these measures in assessing Babylon's performance, as well as in planning and forecasting future periods. These non-IFRS financial measures are not computed
according to IFRS, and the methods we use to compute them may differ from the methods used by other companies. Adjusted Claims Expense Ratio and Adjusted Claims Margin have certain limitations
and you should not consider them in isolation or as a substitute for analysis of our results of operations as reported under IFRS. The following table presents a calculation of our Claims Expense Ratio,
Claims Margin and Adjusted Claims Margin and a reconciliation of Adjusted Claims Expense Ratio from Claims Expense Ratio, the r ctly comparable IFRS measure, for the twelve months ended
December 31, 2021 based on information available through April 30, 2022

Definitions
Value-based care Revenue $220.9

Claims Expense $219.6 Adjusted Claims Expense Ratio The Adjusted Claims Expense Ratio is the Claims Expense divided by the Value-based care Revenue,
99.4% adjusted to exclude non-healthplan revenue and provider incentives, add estimated reinsurance
recoveries, and adjust for prior period developments.

Claims Expense Ratia

Claims Margin 0.6%

Net Adjustments Adjusted Claims Margin Adjusted Claims Margin is 1 less Adjusted Claims Expense Ratio.

Net adjustments to Claims Expense Ratio -2.0%

Restated (Non-IFRS) Adjustments

Adjusted Claims Expense Ratio 97.4%

Adjusted Claims Margin 2.6% Exclude non-healthplan revenue In order to arrive at Adjusted Claims Expense Ratio, all non-healthplan revenue including MSO and TPA fees

Adjusted Claims Expense Ratio (Non-IFRS) By LOB R

Medicaid 100.5% Exclude provider incentives In order to arrive at Adjusted Claims Expense Ratio, all provider incentive related expenses including

Medicare Adv. 96.0% payments for annual wellness visits were excluded.

Commercial BO.4% Add estimated reinsurance These adjustments capture expected future reinsurance recoveries that are related to prior periods but

Adjusted Claims Margin (Non-IFRS) By LOB recoveries were not yet reflected in SEC reported data. Estimates are based on analysis of claims data and historical
—_— recoveries.

Medicaid -0.5%

Medicare Adv. 40% Prior period developments This consists of adjustments booked in the current and prior periods which relate to prior period dates of

Commercial 19.6% service. We map these amounts back ta the period in which they belong or were incurred to illustrate the

underlying performance trend

¥ babylon




